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TEOPETHYHI SACAIN HAIIPAMKIB MAPRKETHHI'Y
MPOCYCHIJIBHOI OPIEHTAIIII TA PO3BUTOK
BIAIIOBITHUX KOMIIETEHTHOCTEH MAPKETOJIOTA

THEORETICAL FOUNDATIONS OF PRO-SOCIETAL FIELDS
OF MARKETING, AND DEVELOPMENT
OF RELEVANT MARKETER’S COMPETENCES

AHOTALIA

CraTta npucBsiyeHa AudepeHuiauii HanpsMKIB MapKeTuHry
npocycninbHOi opieHTaLii Ha OCHOBI BHECKY BiMNOBIAHUX LUKIN Ha-
YKOBOI AYMKW, ki cchopmyBanm ix TeopeTuyHi 3acagun. AkTyarnb-
HICTb LbOro NocumeTbesa TMM, Wwo societal marketing (B YkpaiHi
— couianbHO-eTUYHUI MapKETWHI) BUKNAgaeTbCsa SK HaB4anbHa
avicumnnina, a po3rnsg Moro CyTHOCTI | TEOPETUYHUX 3acag, cnpusie
aHanisy noro poni y popMyBaHHi KOMNETEHTHOCTEN MapKeTonora.
Y cTaTTi BUSHA4YEHO MOBOPOTHI TOUKM Y PO3BUTKY MApKETUHry, 06-
I'PyHTOBaHO MapagurManbHUN XapakTtep 3MiH, Lo manu micue B
oCTaHHiIn YBepTi XX cT. OXapakTepn3oBaHO BMSIMB OCHOBHUX LLIKIN
HayKOBOI AyMKM Ha PO3BUTOK MapKETUHry MpOCYCMifbHOI OpieHTa-
uii. O6rpyHToBaHo 3mict gucumnnninn « CouianbHOo-eTUYHUIA MapKe-
TUHI», sika (POPMY€E KOMMNETEHTHOCTI, HeobXiaHi Ans rapmMoHisauii
iHTepeciB 6i3Hecy i CycninbCTBa, Y BUMYCKHUKIB OCBITHIX Mporpam
3a cneujanbHicTio 075 «MapKeTuHr».

KnrouoBi cnosa: cycninbHO OpiEHTOBaHUIA MAapPKETUHT, CoLlianb-
HO-ETVYHWI MapPKETUHT, COLliarnbHUN MApKETWHT, HAayKOBI LUKONW.

ANNOTATION

The article investigates the pro-societal branches in marketing
based on a historical approach and analysis of the contribution of
different schools of marketing thought that formed their theoretical
foundations. It also analyses the origins and differentiation of so-
cial marketing and societal marketing as two main fields. These
present further investigations of this topic by the author initiated
in connection with the diversity of pro-societal fields in marketing
marked with lots of terms denoting them both in the national and
international research space. It is necessary to analyse how they
relate and to determine their place and role in university programs
for educating marketers. Societal marketing, recognised in Ukraine
as socially ethical marketing, is taught as an academic discipline
within the marketing bachelor’s program. In this regard, the rele-
vant issue concerns theoretical foundations, modern content and
the role of societal marketing in forming the competencies of a
marketer. The article identifies the pivot points in the historical
paths of marketing as a practical activity and a scientific discipline,
allowing for a clear picture of the development of pro-societal
ideas. It substantiates the paradigmatic nature of the changes in
marketing that took place in the last quarter of the 20th century,

qualifying it as the second paradigm shift — from the individual to
societal values. In contrast, the first paradigm shift in 1950th meant
moving from a company-centric to a customer-centric focus. The
role of the school of marketing systems, the school of macro-mar-
keting, and the exchange school in developing pro-social market-
ing is characterised. Societal marketing (including its derivatives
like sustainable marketing, environmental marketing, and socially
responsible marketing) is compared with social marketing based
on established criteria. Then, the content of the discipline "Socially
Ethical Marketing" of the marketing study program is developed
to form the marketer’s competencies needed for harmonising the
interests of business and society, considering social expectations
regarding responsible business and marketing.

Key words: societal marketing, socially ethical marketing,
social marketing, schools of thought.

ITocranoBka mpo6iaemu. [0 PO3TIALY 3aIPOIIO-
HOBAHOI TeMHu HaC IIiAIITOBXHYJIO HParHeHHA PO-
3ibpaTucsa y MHOMKHUHI TepMiHiB, IO I0O3HAYAIOTH
PiBHOMAHITTA cyyacHMX HAIPAMKiB, BUIiB MapkKe-
TUHTY, AKi Ti€lo 4uM iHIIOI Mipoio HaMaraloTbCs
moB’sABaTU ILijdi i pesysabTaTM MapKETUHTOBOI [i-
AJBHOCTI 13 cycnisbHUMU iHTepecamu. ¥ IIif cTart-
Ti MU IIPOJOBIKYEMO PO3IJIAJL TEMMU, PO3IOYATOl B
[1], momo B3aeMOBB’A3KY MapKETHHTY i CYyCHiJb-
crBa. CBOIM 3aBHAaHHAM 0aYMMO TaKOK BUCYHEHHS
Ha TOPSANOK AEeHHUWHM NUTAaHHA BUKJANAHHA COILi-
aIbHO-eTUYHOTO MAaPKEeTUHTY i MOmiOHWX MUCIIU-
mirin. ComiaabHO-eTHUYHUN MApPKETUHT € OJHi€0
3 OCHOBHHUX KOHIIEIIill BemeHHA OisHecy, AKi sa-
Kpimuancs B OCHOBHOMY HaBUAJBLHOMY KOHTEHTI i
BKJIIOUEHI 0 IporpaM €IUHOTO (PaxoBOro BCTYIIHO-
ro BUIPOOYBaHHA AJSA BCTYIy Ha HaBUaHHA [2; 3],
o camMo 1o cobi € Pe3yJbTaTOM PETeJbHOTO [0-
0Opy HaWBaKJIMBIIIIOrO 3HAHHS, dKe (GOPMYE SAAPO
CyYacHOT'0 MAapPKEeTHHTY i CTAaHOBUTH HEOOXimHmii
MiHIMyM IIiATOTOBKY 3 MapKeTHUHTY.
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AHaxi3z ocTaHHIX mOCHIMKeHb i1 MyOJiKaIrii.
Ax O6ymo mokasano y [1], mpocrip HanpaMKiB i
BUJIIB MAapKeTUHI'Y IIPOCYCIiJIbHOI oOpieHTAalii,
AK MM 1X II0BHAYAEMO, IITPEICTABJIEHO CHOTOIHI
HUB3KOI0 OJM3bKUX KoHIemmiti. Hamu Oyiao 1mo-
CTaBJICHO NHUTAHHS IIOAO iX CIIiBBiZHECEHHS MixK
c000I0 Ta OIiHEHO KOPEKTHICTh TEPMiHY «COIliajib-
HO-eTUYHUN MapKeTWHI» Ha Tifl OCHOBi, IITO0 HOTO
«0aTbKiBCBKMM» AQHIVIOMOBHUM BiJIOBiZHUKOM €
societal marketing — Tepwmin, 10 3 meBHUX TpuU-
yyH 3as3HaB TpaHcdopMmallii, sgka OpusBejaa g0
3MiHM HAIIOBHEHHS MHOHATTA 1 yCKJIagHMIA aude-
peHIiamiio BiZHOCHO iHIIUX OJU3bKUX HAIPSIMKIB.
Societal marketing eBosorionyBaB y sustainable
marketing 3 yTBepmKeHHAM KOHIEMI[il CTAaJIOro
POBBUTKY, yBiOpasIu B cebe 1i KIIOUOBi IMOJI0KEH-
HA. [HcTUTYyIiamisaia KoprmopaTuBHOI COMiaJIbHOL
BigmoBimambuocTi (KCB) Ha HamioHaabHUX PiBHAX
[4, c. 6] (axa 3HaUHOIO Mipoi0 MaJia Micile 3aBAA-
KU XBUJIi CTAJIOTO PO3BUTKY), IOIBA MisKHAPOIHUX
CTaHJIapPTiB COIliaJbHOI BiAIOBimaJIbHOCTI cTaaM
HACTYIIHMM KPOKOM PO3BUTKY societal marketing,
Temep BikKe 30arayeHoro izeaMu KOPIIOPATHUBHOIL
cormianpHOl BigmoBigambHOCTI. Came y 1990-x po-
kax KCB «Ha0Oyna miskHapomHOl mpuBabJJIMBOCTI»,
i cramocsa ne, Ak mpunyckaoTh Latapa Agudelo Ta
iH., B pe3yJabTaTi «MiKHApPOSHOTO HiZXomy OO CTa-
JIOTO PO3BUTKY TOr'O YacCy B IMOETHAHHI 3 IPOIlECOM
riobasizartii» [9, c. 7]. Comianbuuii MapKeTUHT —
social marketing — € oKpemMoOI0 I'iJIKOIO B PO3BUTKY
MapKeTUHTY, IO TAKOK CIPUIE MOCATHEHHIO CyC-
OiIBHUX I[iJIel, TOMY IIi ABa HAOPAMKU MOKHA II0-
3HAUUTU AK MapKEeTHHT IIPOCYCIIIbHOI opieHTaIii.

Buninenns HeBHUpilIeHNMX paHille YacTHUH 3a-
raapHOl mpoo6semu. OCHOBHI JOCTiZHUIPK]I TUTAH-
HA, AKUM OPUAIINUMO yBary B Iiff crarTi, Taki:
1) y YoMy MOJATalOTh OCOOJUBOCTI CYCIiJIbHO
OpPi€HTOBAHOTO MAPKETUHTY, iCTOPUYHO BU3HAUE-
Hi BiImOBiZHMMM HAYKOBUMU IITKOJAMU; 2) SAKU-
MU KOMIIETEHTHOCTSIMHU MAa€ BOJIOAITH BUIIYCKHUK
MapKeTUHTOBOI mporpaMu y 3asHaueHiit cgepi.

IlocranoBka 3aBmanudA. [{na Bignmosixi Ha mep-
Ile TUTAHHA HeOOXiZHO 3BepHyTHCA OO icTopii
PO3BUTKY HayKOBOI IYMKH B MapKeTUHTOBiHl auc-
nunaini. MeTa IIboro JOCTiM)KEeHHS — BU3HAUNTU
TTOBOPOTHI TOUKMU Y PO3BUTKY MapPKETUHTOBOI MyM-
KM, II0 TPU3BEJIW [0 IOABU HANPAMKIB MapKe-
TUHTY TIPOCYCITiJIbHOI opieHTarii Ta odymoBuIn ix
3MiCT, a Ha OCHOBi IIbOr0 — TaKOJK BiAmoBimgHi 3a-
BIAHHSA TiATOTOBKY MapPKeTOJIOTIiB 3 ypaxXyBaHHAM
TEeHIEHIi PO3BUTKY mpodecii.

Bukaag OCHOBHOTO MaTepially TOCTiIKeHHS.
3BepHEeHHA MO0 icTopil POBBUTKY MapKeTHUHTY Y
IBOX HOT0 imocTacsax — K MPaKTUUYHOI HiAJTbHOCTL
i AKX HAYKOBOI AWCIUILIIHM, 3iCTaBJI€HHS OBOX iC-
TOPUYHUX IJISAXiB MO3BOJISE Kpallle 3pO3yMiTH IIi
moBOPOTHI TouKu (puc. 1). Eranu po3BUTKY mpak-
TUKK Oi3Hecy i MapKeTHHTY PO3TJISHYTO BiAIOBij-
HO [0 OAHiel 3 HaMOIIbIN HMOMyJIAPHUX Hepioamsa-
it 3a R.J. Keith [6], po3BUTKY HAyKOBOI IyMKHU B
mapkerunry — 3a E.H. Shaw i D.G.B. Jones [11].
IMum eramam MOKHA TOCTAaBUTH y BiAIOBigHIiCTH
PO3BUTOK IIEBHUX KOHIIEII[i 1 HAYKOBUX IIKiJ

B mMapkeTuHry. Ilpu mpomy «3MiHa mapagurMus,
3a E.H. Shaw i D.G.B. Jones, CHHXpPOHi3yeTbCs
3 «MapKeTHHI'OBOIO peBoJolico» 3a R.J. Keith.
E.H. Shaw i D.G.B. Jones omepyiTs TepMiHOM
«IIapagurMa», i y IbOMY IIPOCJiTKOBYETHCA IIO-
TY:KHHUHN BILJINB BHUAATHOro (pisocoda Ta icTopura
Hayku T. Kyna [8], Axuil posrisgaB pPO3BUTOK
3HAHHA AK 3MiHY HapagurM B IIPOIeCi HAYKOBUX
pesoaroriti. R.J. Keith, mpamg saxoro suiimiia
B 1960 pomi, me mir mepembauuTu mosABy social
marketing ta societal marketing concept, 1o Ha-
MiTuanca mMaiike omgHOUYAacHO Ha mouaTKy 1970-xx
Pp., 3aloyaTKyBaBIIU €py, AKY, CIALAYHOUH JIOTi-
mi R.J. Keith, Mmu HasuBaeMo epoi0 MapKETHUHTY
npocycminabHOi opienrarii. Ilpu mpromy mepexin mo
societal marketing BinOyBcsa 3aBAAKY 3PYIIIEHHAM,
AK1 MU OIIiHIOEMO AK APYTrYy 3MiHY mapagurmu, Iio
moJisirajia 'y 3CyBi yBaru Bim iHAuMBiAyaJpbHHUX IO
CYCIiNbHUX ITiHHOCTeN y pe3yJbTaTi BIJIUBY IJIO-
0aJIbHMX IIPOIleciB eroJiorisaiii Ta rymaxisaiii
CYCITiJIbHOTO PO3BUTKY.

ITapagurma, 3a T. KyHom, — e He mpoCTO IIO-
TOUYHA Teopifd, a Bech CBiTOTJIAM, Y SKOMY BOHA ic-
HYE, i Bci Hacaiaku, AKi 3 Heto moB’A3awi [5, c. 50].
SAKmro mepina 3MiHA mapagurMu B MapKeTHHTOBil
HaAYKOBill IyMIIi o3HauUaja mepexia Bif TOUKU 30py
TPOMaBIsI MO TOUYKHW B30pYy KJi€HTa, yTBepIKeH-
HA IIPUMAaTy CIIOKHWBada, TO 3MiHa (OKycy yBaru
Bif iHAMBiZyaJIbHOTO JO CYCIIJIBHOTO MOOpPOOYTY i
IMiHHOCTEel Ha OCHOBI MaKpOMAapKETUHTOBOTO IIij-
XOLy € He MEHIN 3HAUyIIoi0 TpaHchopMallieo, a
OTJKe, BBajKaeMmo ii Apyrow 3MiHOIO HapagurMmu,
IepexosoM 0 IMapagurMiu CYCIIiJIbHOTO JOOPOOyTY.
Iponisyrouu, R. Morgan y 1996 p. Tak omucyBas
TpaHcdopmairii, 1o Big0yarca 3 KOHIENII€I0 Map-
KeTUHTY: BOHA OyJla HEOJHOPA30BO POBIIMPEHA,
noraubJyieHa, IIepeBU3HaUYeHa Ta PeIo3UI[iOHOBaHA
[10, c. 19]. Po3BUTOK MapKeTHHI'Yy IPOCYCHIiJIbHOL
opieHTAaIlii MmaB Miclie 3aBOSAKM BHECKY IIKiJ Ha-
YKOBOI IYMKU, III0 He HaJIeKaTh N0 MapKeTUHTO-
BOro MeiHCTpimMy (Tabsa. 1). XapaKTepucTuKa JBOX
OCHOBHUX TiJIOK HPOCYCIIiJIbHOI OopieHTaIii B map-
KeTUHTY IOJaHO B Tabiu. 2.

IIpenmerHa cgepa societal marketing y Beiit
TOBHOTI PO3KPUBAETHCA HAMM B 3MiCTi HaBYAJIbHOIL
IUCIIUILTIHYU, IO BUKJaZaeThcsA mig HasBowo «Co-
iaJbHO-eTUYHUY MapKeTUHT» y JIbBiBCbKOMY Ha-
nioHasbHOMY YyHiBepcureTi imeni IBama ®pamka,
BUXOAAYN 3 TOTO, 110 societal marketing, sx GyJso
nokasaHo B [1], € BTinmeHHAM y chepi MapKeTHWH-
I'y KOHIIEIIIill CTAaJIOT0 PO3BUTKY i coOIlialbHOI Bix-
noBimanabHoOCTi (pume. 2). Taxuit migxim 3HAXOIUTH
cBOoIO miATpuMKY B cioBax ®. Koriaepa: «3a ipo-
Hi€lo m0Ji, CBIT MapKeTHHTY CKJAZAETHCSI 3 TBOX
IpyI MAapKeToJOTiB, fAKi BUKOPUCTOBYIOTH OJHA-
KOBi iHCTPpYyMEHTH MapKeTHHTY, 1100 KOHKYpPyBa-
TW OAWH 3 OMHUM. MapKeToJIoTH [€eKOHOMIYHOTO —
0. B.] spocranHs BiTKHYTbCA 3 MAapKeTOJIOTaMU
CTAJIOTO PO3BUTKY B O0OPOTHOiI 3a 3pOCTaHHA MPOTHU
crifikocti. BinbIime Toro, Ko)XHa BeJnNKAa KOMIIAHIis
3MyIleHa Oyle HaWHATH NPUHANMHI OZHOrO Map-
KeTOoJIoTa CTaJIOTO PO3BUTKY, 1100 MaTH CIpaBy 3
MapKeToJIoTaMu 3pocTaHHsa» [7].

MAPKETUHT
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Puc. 1. EBoaronia MapkeTHuHry

Ioncepeno: cknadeno asmopom Ha ocHosi nepiodusauiit [6; 11 ]

BucHOBKM 3 NpoBeAeHOTO MOCTimKeHHA. Pos-
TJIS TEOPEeTUYHUX 3acal, IIPeJCTaBJIeHUX ieamMu
BiADOBiMHMX HAYKOBUX IIKiJ, JomomMarae OKpec-
JUTH CYTHiCTH 1 mnpexsMeTHY cdepy HaIPAMKIB
MapKeTUHTY IPOCYCHiJIbHOI opieHTarii — societal
(cycminbHO opienToBammit) i social (comiambHMIA).
Tepmin societal Bxasye ma Te, 110 MoBa iife IIPO
CYCHiJIbCTBO B IIiJIOMYy AK €OWHWN OpraHidM, HOro

CcIinbHI iHTepecu i miHHOCTI, AKi cJaim BpaxoByBa-
T B MapKeTUWHTOBINl AisJIbHOCTI OPi€HTOBaHUX HAa
npubyToxk (KoMmepIiliinux) opraumisamiii. IlosBa i
3MiITHEHHS IILOTO HAMPAMKY, OOYMOBJIeHA OiJbIIT
MIUPOKUMHU IIpollecaMM eKoJiorisarii Ta rymasxisa-
mii, Mo:ke OyTHU OIliHeHa AK Apyra 3MiHa Iapajgur-
MU, [0 IIOJIATa€e y 3CyBi yBaru Bin iHAMBigyasnb-
HUX [0 CycHinbHUX iHTepeciB. [lilficHO, B ocTaHHIN

Tabauma 1

BHecOK HAyKOBHUX IIKiJI y PO3BUTOK HANPSIMKIB MapKeTUHTY IIPOCYCHiIbHOI opieHTAIil

Ixomxal IIpexmer Pisens BHecok — ocHOBHI 3HaYeHHA IJIs PO3BHUTKY social
mociimskeHHs' aHaxisy’ KoHuenuil i reopii' | marketing ra/a6o societal marketing®

y Bsaemosp’asku mixk | [lomonmaHHSA i301b0BAHOTO POSTIIALY

5 o o Take yacTUHAMU 1 Iijaum KOMEePI[iHOI AiAJbHOCTI €eKOHOMiUHOT'O
< 8 & |mapkeTmHroBa IMimicuicTs GauenHa |cy0’ekTa, aHamis ii poJi/BHECKY IO
5 & ?,2 cucrema? Mixpo Maprerunrosi eKOHOMIUHOTr'0 Pes3yJabTaTy COIliaJIbHO-
g 5 & Yomy BoHa icHye? — OpiBéHL cucTeMu eKOHOMIUHOI cucTeMM BUIIOTO PiBHSA,
= 2 S |k BoHa mpamioe? pop Mikpo- fanaHC CIiBIpali Ta KOHKYpPeHIil

8. 2 |XTo BuKOHYE POBOTY i MaKpoMapKeTUHT K HEOOXiZHICTH IJiA MOCATHEHHS

§ ~ |3 mapkerunry? Brtus edeKTHUBHOCTI — mepeaymoBu societal

Ha CyCHiJILCTBO marketing.

5 VY 1eHTp yBaru IOCTaBJIEHO BILJIUB

=] . KOMEPI[ifHOI AifAJBHOCTI EKOHOMiIYHOTO

T~ . PiBenb Kurrsa y pL, A .

SIS SIK MapKeTHHTrOBi AKiCTE sRETTS cy6’exTa (MAPKETUHIOBOI cUCTEMM) HaA
£ 95 |CHCTEMU BIUIMBAIOTH MapxeTrHrosi CYCHiJIBCTBO Ta 3BOPOTHA 3aJIEXKHICTB,
<] E"‘ Ha CYCIiJIBCTBO . BpaxyBaHHA, OKPIM iHAWBiAyaIbHUX,
= . : MaxkpopiBens |cucremu . . R :
=i 1o |1 cycminberBo — BarantbHA TAaKOYK CYCIHiJIBHUX iHTEepeciB, OIiHKa

S& |Ha MapKeTHMHTOBi . eeKTUBHOCTI MapKeTUHTY, SKa

B 9 e(eKTUBHICTH

27 |cucremu? MADKETHET OXOILTIOE Pe3yJIbTATU 32 MeKaMU

g y eKOHOMIiUHOTO cy0’eKTa, — mepeayMOBU

societal marketing
Y axkux popmax Crpareriuni
E’A BimOyBaeThCsa oOMiH? i pyruHHi TpaHCcakIii . . .
R o : ¥ OOGIr'pyHTOBAHO MOKJINBICTH/JOIIIBHICTD
53 Yum BigpisHsaeTHCS ConianpHUiA, OMIMPEHHS Cepr 38CTOCYBAHH
e PUHKOBUH 06MiH €KOHOMiuHUH A
o9 R o Maxpo-, o . MapKeTUHTOBUX TEXHOJIOTiH
ohY) Bift iHImIX 06MiHiE? MiKpopiBeHp | o PHHKOBUM oomin HeKOMepUitHuMH cy0’eKTaMu IJId
5 XTO0 € cTOpOHAMU Baprep i puaKoBi R .
S& Al IOCATHEHHS ITiJIell CyCmiJbCcTBa, YUM
£ OfMimy? TDAHCAKIILL samouarkoBaHo social marketing
g Yomy BoHU 6epyTh O0MmiH AK pomoBa :
y4acTs? KaTeropisa
ITpumiTru:
1 3a[11]

2 Po3po01eHO aBTOPOM
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Tabaumsa 2

HanpaMku MapKeTHHTY HPOCYCIIiJIBHOI OpieHTaIil

Social marketing

Societal marketing Ta inmi HanpaMkn
mapkerunry (sustainable marketing,
(socially) responsible marketing,
green/environmental marketing)

TeoperunuHni 3acanu

[Ixosa oOMiHYy K TeOpeTUUYHE
OOr'PDYHTYBAHHS, HOCATHEHHS IIKiJI
MapKeTUHTOBOI'O MEHEIKMEeHTY, ITOBEeIiHKN
CIIO}KMBAYa AK IHCTPYMEHTH.

IIIxosin MapKeTUHTOBUX CUCTEM,
MaKpPOMapKeTUHTY.

XapakTep IifAJIbHOCTI

Hexrowmepiritina gisnsaicTs (not-for-profit).

Kowmepriiina gisnapricTs (for-profit).

XapakKTep CyCHiJIbHUX
misedt i Burin

OrpuMaHHA COIiaJIbHUX Ta/abo
eKOJIOTiYHMX BUTIJ — OCHOBHA MeTa.

CormianpHi Ta/ab0 eKoJoriuHi BUrogu
IifAJIbHOCTI — HEOCHOBHI.

Mera

KepyBaru cycnisisHUMU 3MiHaMu, gocATaTU
TO3UTUBHUX COI[IAJbHUX TA €KOJOTiYHUX
pesyJabTaTiB MIJIAXOM iHTEPBEHIIN.

3b0asancyBaTy iHAUBiAyaJbHI Ta CyCHiIbHI
iHTepecu.

KarouoBi KoHIemii

O0MiH K pomoBe MOHATTA (00MiH
comianpuuit). HeprHKOBI Tpamcakirii.

MapkeTuHr i CcycIriJibCTBO, cTpaTerisa
MapKeTUHTY.
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PosBuTOK HayKO0BOI
OIYMKU B MapKeTUHTY

OxomIeHHs HeKoMepILiiiHoi (HebisHecoBol)
IisAIBHOCTL, «PO3MIMPEHHS HNapaguTrMU» .

OxonjeHHA BIJINBY KOMEPIiHOTO MapKe-
TUHTY Ha CYCIiJIBCTBO i BIIMBY CyCHiJib-

CTBa Ha MapKeTHuHI', « 3MiHa IIElI)fllIIII‘BHII-:Z » .

Hocepeno: po3pob.aeno asmopom

r

PO3yMiHHA PpUHKIB €KONOriYHNX
TOBapiB i NOCAyr: NoBeAiHKa NOKyNuiB i
3aBAAHHA €KONOTIYHOIO MapKeTUHry
ToBapHa NoniTUKa, eKo-Au3alH i
OLiHKa YXMTTEBOTO LIMKAY NPOAYKTY
EKkonoriyHa ceptndikaLis ToBapis i
NOCAYr Ta eKONOriYHe MapKyBaHHA

Exonoriunumii
MapKeTUHT

Etvka s
MapKeTUHry i
npasa
cno)wvBadis

\

MixKHapoaHi KogeKcH i pekomeHaaull
LLLOAO BiANOBIAANBHOI MAapKETUHIOBOI
AiANbHOCTI

3axumCT CNoXKMBauiB i 3axoam
[,eP*KaBHOrO PUHKOBOrO Harnagy

J

e LMpKynsapHa ekoHOMiKa i 6i3Hec-
mogaenb

e Llini cranoro po3suTKy, BignosiganoHe
BUPOOHULTBO | CMOXKUBAHHSA

e |HHoBaLii noniTnkM EC y cdepi
peryntoBaHHA CTaNoCTi NPOAYKLIi Ta
[0CTYNy A0 CMiIBHOTO PUHKY

¢ EKO/IOriYHUIA cnig npoayKTy Ta
LifANbHOCTI

Lindposunii nacnopt npoayKTy

Cranuii po3BuToK

iunMpKkynapHa
EKOHOMIKa

KopnopatusHa
couianbHa
BiANOBIAANbHICTD
B MapKeTUHTY

* KopnopaTtuBHa coujanbHa
BiANOBIAANbHICTb K OCHOBA
MapKeTUHIroBoi cTpaTerii pipmmn

*  bpeHa-meHeaXMeHT i napagurma
CYyCNiNbHO-OPIEHTOBAHOIO MAPKETUHTY

¢ CoujaNlbHO-ETUYHWUIN IHBECTULLINHWNI
MapKeTuHr, mogenb ESG-dakTopis

* BignosiganbHe ynpasaiHHA
NaHLOramm noctavyaHHA

* BignosiganbHuii B2G-mapKeTuHr:
ctani ny6niyHi 3akynisni

*  KomyHiKauia 3i cTelikxonaepamm i
YyNpaBAiHHA penyTaLieo KoMnaHii 3a
L,0MOMOroto HediHaHCoBOI
KOpMnopaTUBHOI 3BITHOCTI

Puc. 2. 3mict HaBuaapHOl gucuuIIian «ConialbHO-eTUYHNI MAPKETHHI »

Hocepeno: po3pob.eno agmopom
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KnacnuHuii npuBaTHMIA yHiBEpCuTEeT

ypepTi XX CTOJITTS OIS TOTO, IOOM MAapPKETHUHT
36epiraB cBOIO CIPOMOKHICTh K HAYKOBa MUCIIH-
IJIiHA BUKOHYBATH HOPMATHUBHY (YHKI[II0, a fK
OpakTUYHA AiAJbHicTH — OyTu eeKTUBHUM, 3HA-
mobuBca BUXig 3a Mexki imguBimyansuoro. OCKijab-
KU Ie moTpebye Bii MapKeTOJIOTiB TOTOBHOCTI mi-
ATA B yMOBaxX HOBUX CYCHLIBHUX OUYiKyBaHb i
BUMOT, IIOPSAM i3 (popMyBaHHAM KOMIIETEHTHOCTeI
y cdepi MapKeTHHTrOBOTO MeEHHCTPIMy HEOOXimZHO
TaKO’X 3a0e3MMeUYnTN TOTOBHICTH BUIYCKHUKIB BU-
KOHYBaTH i IPyTry pojib B KOMIIaHiAX, Miciero KOl
€ TapMOHizallig IPUBATHUX Ta CYCIiJIbHUX iHTEp-
eciB. PodymMiHHA HUMEK 3aJI€;KHOCTI MilK eKoJoriu-
HUMHN Ta COIliaJJbHUMM acleKTaMUd eKOHOMiuHOI
IisIBHOCTI, 3 OMHOTO OOKY, Ta YCHIIIIHICTIO BeaeH-
HA 0isdHecy i 1oro KOHKYPEHTHOIO IIO3HUIi€I0, 3 iH-
Ioro, (POPMYEThCA y TPOIECi OIMaHyBaHHSI HUMU
OCBITHBOI'O KOHTEHTY IIpeJMeTHOI chepu CcyCIijib-
HO OPi€HTOBAHOTO MApPKETUHTY.
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