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AHOTALIA

OCHOBO LIMGPOBOI MapKETUHIOBOI CUCTEMU € aKTyarnbHa aHa-
niTvka nonuTy i npono3suii. BoHa 3abesnevyeTbca 6e3nepepBHUM
NnpoLecoM 3a[I0BOMNEHHS 1 BiATBOPEHHS NOTPed i 6axaHb OKpeMux
eKOHOMIYHMX 00’exTiB abo ix rpyn. Llei Hanpsim 6a3yeTbesa Ha Taknux
B32EMOJOMOBHIOKYMX Nigxodax, SK peTenbHe i BcebiuHe BUBYEHHS
pYHKY IHTEpHETY, nonuTy, NoTpeb, opieHTauis BUPOOHMUTBA Ha L
BMMOTU, adpecHICTb NPOAYKLi, LLIO BUNYCKAETbCS, aKTUBHWIA BMVB
Ha iHTEPHET-PUHOK i HasIBHWIA nonuT, popMyBaHHsA NoTpeb i Kyni-
BenbHUX nepesar. KOMnnekcHe 3acToCyBaHHA MoZenen i MeTogis
OTPUMaro CBOE 3aCTOCYBaHHS B HAsIBHWUX LMPOBUX aHaNiTUMHMNX
cuctemax i cuctemax ynpasriHHA €KOHOMiYHMMM ob’ekTamu. Y
LUMX cucTeMax 34iMCHI0ETbCSA aHani3 (PiHaHCOBO-EKOHOMIYHMX MNO-
Ka3HWKIB i3 noganbliMM BUPILLEHHAM 3aBAaHb ONTUMI3aLii, npo-
rHO3yBaHHS, NPUMHATTA pilleHb Ta BCiX piBHIB mnaHyBaHHA. [lig
Yac 06pobrneHHs eKOHOMIYHOI iHbOpMaLLii B eKOHOMIYHOMY 06'eKTi
BMKOPWCTOBYIOTLCSH €KOHOMIKO-MaTeMaTuyHi Mogeni n metogu ans
NPUAHATTA YNPaBMiHCLKOTO PilLEeHHS. 3 PO3BUTKOM IHTEPHET-PUHKY
nependayvaeTbes, WO HaNbNMK4YMM YacoMm MapkeTuHr Byage 3asHa-
BaTW KOHCTPYKTUBHMUX 3MiH. PUHKK Ta ix cTpyKTypm ByayTh npautosa-
TW, CNMPAIOYNCh Ha HOBI MPUHLMMN XMapPHWUX TEXHOMOTIN | BENUKUX
naHux. Undbposa ekoHomika, sika npuiALLna Ha 3MiHy iHgycTpianb-
HOMY CyCMinbCTBY, 3MiHWUTbL NPaKTUYHO BCi acnekTu XuTTs. Mpouec
KyniBni N Npogaxy cTaHe aBTOMaTU30BaHWM, | BUHUKHE HOBMWIA NpO-
CTip uMcpoBoro puHKy. EkoHOMIYHI 06’ekTn ByoyTb migTpMMyBaTU
3B'A130K 3i CBOIMM KIiEHTaMW i OOMH 3 O4HWMM 3a [ONOMOTOH0 BipTy-
anbHoi Mepexi. [pogaBusimM cTaHe neriue 3HaXOAUTU NOTEHLIMHUX
nokynuis, a nokynui 6e3 npobnem 3amoxyTb BUOpaTH kpaLuuin ToBap
i Kpawloro npogasus. Yac i BiacTtaHb, ki 6ynn 6ap’epamn gns Top-
riBni, Tenep He MaTMMyTb MPUHLMNOBOTO 3HAYEHHS. IHTEPHET-PUHKM
MatoTb HU3KY Nepesar NopiBHAHO 3 TPaAWLINHUMK PUHKaMK, 30Kpe-
Ma MOXJIMBICTb POBUTU MOKYMNKW LLOAHS 1 Linofo60Bo; BiACYTHICTb
noTpedm Nokynus ixaTu B Mara3vH, XOOuUTu i BMOMpaTy ToBap; Bu-
Tpa4aHHsA Ha MOKYMKY MeHLLe Yacy. Y CTaTTi PO3rnsaHyTo opMyBaH-
HS Cy4acHOI knacudikauii MapKeTMHroBMX CMCTEM B YMOBaX iHGop-
MaLjiHOT EKOHOMIKM.

Knro4oBi cnoBa: MapKeTMHIoBI cuctemu, knacudikadis, iH-
opmaLiiHi TexHonorii, eKOHOMIYHi 00’€KTW, MapKETWUHroBi [0-
CNIAKEHHS.

AHHOTALUA

OcHOBOM LMEPOBON MAPKETUHIOBOW CUCTEMbI ABMAETCS aKTy-
anbHas aHanuTuka cnpoca v npegnoxenus. OHa obecneunBaeTcs
HenpepbIBHLIM NPOLECCOM YAOBIETBOPEHUSI U BOCNPOWU3BOACTBA
HYXKO W KenaHUi OTAENbHbIX 9KOHOMUYECKUX OOBEKTOB UMK WX
rpynn. 3To HanpaBneHne 6as3npyeTcs Ha Taknx B3aMMOAOMNOSHSO-
LLUMX NOAXOAAX, KaK TLATeNbHOE U BCECTOPOHHEE U3yYeHWE pbiHKa
WMHTepHeTa, crnpoca, noTpebGHOCTEN, OpueHTauus NMpov3BoACTBa
Ha 3TM TpeboBaHUs, aAPeCHOCTb BbINyCKaeMOW NPOAYKLMM, aKTUB-
HOe BO3AeViCTBUE Ha MHTEPHET-PbIHOK W CyLUECTBYIOLMIA CMPOC,

chopmmpoBaHme NoTpeBGHOCTE U NOKYNaTENbCKMX NPeanoYTEHNN.
KomnnekcHoe npumeHeHWe mogenen U MeTodoB NOMyyuno CBoe
NPUMEHEHMeE B CYLLECTBYHOLWMX LMAPOBLIX aHANUTUYECKNX CUCTe-
Max 1 cucTemax ynpaeneHust SKOHOMUYECKUMM 06 bekTamm. B aTux
cucTemMax OCyLLecTBMNSeTCH aHanu3 UHaHCOBO-3KOHOMMWYECKNX
riokasartenemn ¢ NoCNeayrLwMM peLleHnemM 3agaHui onTUMU3aLmnu,
NPOrHO3MPOBAHUSA, NMPUHATUS PELLEHWI U BCEX YPOBHEN NNaHUpo-
BaHus. Mpu obpaboTke IKOHOMUYECKON MHDOPMaLUN B 3KOHO-
MWUYECKOM OOBLEKTEe UCMOMb3YITCA 3KOHOMUKO-MaTeMaTuveckue
MoZenu 1 meToAabl ANA NPUHATUA ynpasreHveckoro peluexus. C
pa3sBUTNEM MHTEPHET-PbIHKA NPEAMonaraeTcs, 4To B Gnkaniiem
BPEeMEeHU MapKeTUHr ByAeT UCMbITbIBaTb KOHCTPYKTUBHbBIE M3MEHEe-
HUS1. PbIHKM 1 MX CTPYKTYpbI ByayT paboTaTh, onnpasick Ha HOBbIE
NPUHLMNbLI 0B1aYHbIX TEXHOMOMMIA 1 GonbLUMX AaHHbIX. Lindposas
3KOHOMMUKA, KOTOpas NpULLMa Ha CMeHy MHOYCTpUansHoMy obLue-
CTBY, U3MEHUT NMPaKTUYECKN BCE acneKTbl XM3Hu. [pouecc nokyn-
KN 1 NPOAAXMW CTaHET aBTOMAaTU3MPOBaHHBLIM, W BO3HUKHET HOBOE
NPOCTPaHCTBO LMEPOBOrO pbiHKA. DKOHOMMYECKME 0ObeKTbI By-
AyT NoAAepXuBaTh CBSA3b CO CBOMMUW KIMEHTaMM 1 Apyr C Apyrom
C MOMOLLbIO BUPTYanbHOM ceTu. MNpoaasuamM CTaHeT nerye Haxo-
AUTb NOTeHUManbHbIX MoKynatenen, a nokynarenu 6e3 npobnem
CMOryT BblbpaTh nyywmnii ToBap W nydlero npogasua. Bpems un
paccTosiHue, koTopble Obinu Gapbepamu Ans TOProenu, Tenepb
He OygyT MMeTb MPWHUMNWMANbLHOMO 3HaveHus. VHTepHeT-pbiH-
KN UMEKT psig NPEUMYLLECTB MO CPABHEHWIO C TPaAULMOHHBIMU
PbIHKAMW, B YaCTHOCTY BO3MOXHOCTb AenaTb NOKYNK1 exeqHeBHO
W KPYrMOCYTOYHO; OTCYTCTBME MOTPEBHOCTU MOKynaTens exartb B
MarasuH, XoguTb 1 BblIOUpaTb TOBap; Tpata Ha MOKYNKY MeHblue
BpemeHu. B cTtatbe paccmoTpeHo hopmMMpoBaHMe COBPEMEHHON
Knaccudukaumm MapKeTUHrOBbIX CUCTEM B YCIOBUSAX WHGOpMa-
LIMOHHOMN 3KOHOMMUKW.

KntoyeBble cnoBa: MapkeTUHIOBble CUCTEMBI, Knaccuduka-
UMs, UHOPMALMOHHBIE TEXHOMOrNM, 3KOHOMUYECKUE OOBLEKTHI,
MapKeTUHIOBble NCCNEAOBAHNS.

ANNOTATION

The basis of the digital marketing system is the current analy-
sis of supply and demand. It is provided by a continuous process
of satisfying and reproducing the needs and desires of individual
economic objects or their groups. This direction is based on two
complementary approaches, a thorough and comprehensive study
of the Internet market, demand, needs, production orientation to
these requirements, targeting of products and active influence on
the Internet market and existing demand, the formation of needs
and purchasing preferences. Integrated application of models
and methods has found its application in existing digital analyti-
cal systems and economic object management systems. In these
systems the analysis of financial and economic indicators with the
subsequent decision of problems of optimization, forecasting, de-
cision-making and all levels of planning is carried out. When pro-
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cessing economic information in an economic object, economic
and mathematical models and methods are used to make man-
agement decisions. With the development of the Internet market, it
is expected that in the near future marketing will undergo construc-
tive changes. Markets and their structures will operate based on
new principles of cloud technology and big data. The digital econo-
my, which has replaced industrial society, will change almost every
aspect of life. The buying and selling process will become automat-
ed, and a new space of the digital market will emerge. Business
facilities will communicate with their customers and with each other
through a virtual network. It will be easier for sellers to find potential
buyers, and buyers will be able to choose the best product and the
best seller without any problems. Time and distance, which were
barriers to trade, will no longer matter. Internet markets have a
number of advantages over traditional markets: the ability to make
purchases daily and around the clock; the buyer does not need to
go to the store, walk and choose the product; less time is spent
on the purchase. The article considers the formation of a modern
classification of marketing systems in the information economy.

Key words: marketing systems, classification, information
technology, economic objects, marketing research.

ITocranoBka mpoOaemu. [lna BupiieHHd 3a-
BIAHL IigBUINEeHHA i crabimisamii edexTmBHOCTI
VIPaBJiHHA €KOHOMIiUHMMH 00 €KTaMW B PHUHKO-
BUX yMOBax HeoOXigHi HOBi migxomu ¥ pimreHHs,
10 COPUYMHUJIO IMOSABY HOBOI KOHIIEIIIil HiMeIhb-
Koro exomomicra Kiaayca IllBaGa, sxuii € Immpesu-
neaTom BcecBiTHboro EronHomiunoro ®opymy B
HasBoci [1]. BizmoBigHo g0 1miei KoHIemIii, MU Ku-
BEMO B €II0XY, KOJU BipTyaJbHUI CBIT 006’ € THAHMHA
i3 (ismuHMM cBiTOM 3a mOIOMOTOI0 iH(popMAaIliii-
HHUX TexHoJioriii. YeTBepTa IIPOMHCJIOBA PEBOJIO-
Iifg XapaKkTepu3y€eThCA 3MiHOIO €KOHOMIUHUX Bij-
HOCUH 1 NIMPOKUM 3aCTOCYyBaHHAM iH(popManiiinux
TEeXHOJIOTiA (XMapHUX TEeXHOJOTriil, BEJUKHX 1a-
HUX, HITYYHUX HeAPOHHUX Mepe:K i HeUiTKUX MHO-
JKUH, TIporpaM poboTiB, ToOOTO OOT-IIporpam) s
BemeHHA 0ismecy (B2B), aBromarumsaiiii Ta oOMimy
indopmarliiero y BUpoOHUUYNX TexHoJoriAx. OcHO-
BOI0 YeTBepTOi IPOMUCIIOBOI PEeBOJIOII € IudpoBa
eKOHOMiKa.

Caim sasmaumTH, IO iCHYIOTH pisHi migxomu
IO BU3HAUEHHS W BUMIipy Iu(ppPOBOI €KOHOMIiKH,
a TAaKOXK CKJIALHO OIiHMUTHU Ii 00cAr. 3a oliHKamMu
(https://www.emarketer.com/topics/topic/b2b),
YyacTKa IU(POBOTO CErMEHTY CBiTOBOI E€KOHOMi-
ku 2020 pory moke ckiaactu 23% (17 Tpau moJ.
CIIA). ¥V maunbimpmux KpaiHax cBiTy yacTka mud-
poBoi ekoHoMiku € Takoio: y CIIIA Boma ckianmae
6mu3bko 34%, y Kurai — 6auspko 11%.

IIe npuBOAUTHL A0 POSIIMPEHHA I IIBUIKOTO
PO3BUTKY iHTEPHET-PUHKY i3 3aCTOCYBAaHHAM CY-
YaCHUX TEeXHOJIOTiil y MapKeTHHTOBOMY MEHEI K-
MeHTi, a camMe cucTeM ITU(POBOTO MAPKETUHTY.

OTmike, OJA YCIIITHOTO YIIPABJiHHA €KOHOMid-
HUMH 00’€KTaMH B yMOBax IH(MPOBOI eKOHOMiKH
BaKJIMBA POJIb BiIBOAUTHCA MUDPOBUM MapKeTHUH-
TOBUM CHCTEMaM.

Ananiz ocraHHiIX mocaimkeHb i myOaikaiii.
IMudpoBi MapKeTWHrOBi cuUCTEeMM € HOBUM HAaINpPs-
MOM Y MapKeTHHTy. ¥ 0aratbox miepeinax [2; 3; 4]
el HampsAM TaKOMK HA3WBAIOTh ITM(POBUM MapKe-
TUHTOM, Yy SIKOMY BUPIIIIYIOTHCS OCHOBHI (PYyHKIIil
MapkeTuHry [b], Taki ar aHajdiTHUYHI (BUBUYEHHS
PUHKY, CIIOKMBAYiB, TOBapHOl CTPYKTYypH, KOH-

KYpeHTiB); BUPOOHUUI (opramisaiiias BUPOOHUIITBA
1 MaTepiaJbHO-TEXHIUYHOIO IIOCTaYaHHS, BITPOBA-
JKeHHsA HOBMX TEeXHOJIOTiH, 3a0e3lmedyeHHs BHCOKOIL
AKOCTi i KOHKYPEHTOCIIPOMOYKHOCTI IIPOAYKTiB, IO
BUPOOJISAIOTHLCA); POBIMOALNBYL Ta 306yTOBi (oprami-
3a1isa Ka"ariB 30yTy, CHCTEMU TPAHCIOPTYBaHHA i
30epiraHusa, IpOBeJeHHS TOBApHOI Ta I[iHOBOI IIO-
JiITUKU, peKJiaMa); YIPaBJIiHCHKiI (IJIaHyBaHHA HaA
TaKTUYHOMY U CTpaTerivHomMy piBHAX, iH(opmaIriii-
He 3abe3meueHHSA MapKeTWHTY, KOHTPOJL B IHTep-
Hetri). Bei mi ¢yukmii 06’emgmye Te, 1m0 BOHH pea-
JisyoThCs B Mepeski ImTepHer i3 3acTocyBaHHAM
XMapHUX TEXHOJIOTiN i TeXHOJIOTi#M BEeJIMKUX JAaHUX.
ITi TexHOJOTII atOTH MIUPOKI MOYKJIMBOCTi B3a€EMO-
Iii crosKMBauiB i BUPOOHMKIB: Bif IpoCTOTO OOMiHY
iHdopmailriero 10 3miicHeHHS (piHaHCOBUX TpaH3aK-
i, yKJIaZaHHS yroJ Ta HOCTAaBKU TOBAapPiB.

IMudpoBuit MapKeTHHT MOYKHA YMOBHO PO3AiJIN-
TH Ha ABa HampaMmu. [lepiiuit HapaM OB’ A3aHUHN
i3 BacTocyBaHHAM iHcTpyMeHTapiio IuTepHeTy mis
PO3IIUPEHHS CHCTEMU MAaPKEeTUHTY TPaIUIliiiHUX
migmpuemcTB (opraHiszamnis indopmarifinoi B3aemo-
mii misk cmiBpobiTHMKaMu KoMIIaHii, 3aMOBHUKA-
MU, ITapTHEpPaMu; IPOBEeHHA MapKEeTUHTOBUX JO-
caimsxeHb [6]; mpocyBaHHS i TpoJak ToOBapiB uepes
IaTepHeT TOIIO).

Hpyruii HanpaAM MOB’sI3aHUIl i3 IIOSBOI0 HOBUX
BUIiB Mojesiell 0isHecy, OCHOBOIO AKHX cTaB 0es-
mocepenHbO caM IHTepHeT i I AKuX BiH Bimirpae
OCHOBHY POJIb y B3aeMmHax B2B. [lna mux Ha-
npamiB IHTepHeT Bifirpae He TiJILKU POJIb HOBO-
ro iHCTPYMEHTyY cepBicHuUX cucteM [7], am:ke oro
MeTa IoJIsTae y migBuIeHHi epeKTBHOCTI GisdHec-
IpoIieciB i CKOpOUEeHHI BUTpAT, OT0 3aBAAHHAM €
IpUHECEeHHA MPUOYTKY.

Buginenna He BUpilIeHMX paHilIe YacTUH 3a-
rajgpHOi mpo6aemMu. OmHAK poO3TIALY HIU(GPOBOL
MapKeTHHTOBOI CUCTEMH SAK CHCTEMH PiIlleHHA Ta
VIPaBJIiHHA MapKeTHHTOBUMU (PYHKIIiAMHU, 3a IO-
IOMOTOI0 AKHX OpPraHi3oByeThbCAd KOMILIEKC [Iiif,
HOB’A3aHUX 3 OI[IHIOBAHHAM KYIIiBeJbHOI CIPO-
MOKHOCTi CHOXKMBAUiB, Ii IIepeTBOpeHHAM Ha pe-
aJBbHUIM IOMUT Ha ToBapu abo IOCIYTH, a TaKOK
HaOMIMKEeHHSAM IIMX TOBapiB i IMOCAYr OO CIIOXKU-
BaviB )i OTPUMAHHA MAaKCHUMAJHLHO MOXKJIUBOTO
mpubyTKYy 3a ZomoMororo 3acobiB Mepe:xi ImTep-
HeT, IPUAiJIeHO HeJIOCTATHLO YBaru.

dopmyaOBaHHSA IIijiell cTaTTi (MOCTaHOBKa 3a-
BOaHHA). MeToro cTaTTi € OyaoBa KJaacupirairii
upoBUX MAapPKETUHTOBUX CHUCTEM Ha OCHOBi aHa-
Jigy cTpareriit nudpoBUX MapKeTUHIOBUX CUCTEM.

Bukiaan OCHOBHOTO MaTepiany TOCITiIsKeHHS.
CyuacHa eKOHOMiKa BimKpwBae HOBi HampaMu, ce-
pen AKuMxX MU@GPOBUI MapKeTHWHT IIocimzae onHe 3
npoBigHUX Micib. TpagulliiHUE MapKeTHUHT OpPi€H-
TyBaBCs Ha I[iJIbOBi MPOMMCJIOBI I'pynu i CTBOPIO-
BaB IJIs HUX HO3UTHUBHUU iMim:k ToBapy. Ilepmia
nepenava ingopwmarii mpoBogmiaca 3a JOIOMOTOIO
pexJamMu Ta iHIINX 3aco0iB IpocyBaHHA TOBApy,
sAKa BimOyBajiach TiJILKM B OJHOMY Hampsawmi [5],
TOMY MapKeTHHTOBi Bigmiiiu He MOMKYTh OTPUMYyBa-
TH i MUTTEBO pearyBaTH Ha IOTPeOM CIIOKMBAUIB.
Y cyuyacHUX PHUHKOBUX YMOBaX, KOJH AUHAMiKa
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IpoIleciB B €KOHOMIIli JOCHUTh BHCOKA, IIOTPiOHi
omnepaTuBHIi maHi, e ToBapu, cTparerii, MiHW — Bce
3aJIe;KUTh Bif moTpeb KiieuTiB. Bei acmexTu mi-
SIIBHOCTI €KOHOMiuHOro 00’€KTa Opi€HTOBaHI Ha
CIOKMBava. 3aNUTHU KJieHTa 6e3mocepeiHbO BILIN-
BalOTh Ha MM3aiH TOBapiB, MapKeTWHIOBi cTpaTe-
rii, miHoyTBOpeHHA, TOMYy HUGPOBUI MapKETUHT
Mae npaMi 3B A3KHM 3i criokuBauem, a indopmairis,
AKa B peaJbHOMY MacinTabi uacy HaAXOAUTHL Bif
KJIieHTa, Mae 3MOTY IIBUAKO pearyBaTH Ha MiHJIU-
BUU IOOUT.

IuTepuer mae 3MOry eKOHOMIUHMM 006’eKTaM
(migmpuremMcTBaM) 3aJOBOJILHATH TOTPEeON OYKBaJIb-
HO KOJKHOT'O OKPeMOro cmo:kuBaua [8], Tomy mud-
poBHuii MapKeTHHI CTaB CTAHZAPTHUM CII0OCOG0M
CHiJMIKYyBaHHS cro)kuBauiB B IHTepHeri. [ludposuii
MapKeTHUHI i3 PO3BUTKOM i 3aCTOCYBAaHHSIM HOBUX
TeXHOJIOTi#l OTPMMAaB HOBi MOMKJIMBOCTI 36epiranHA
(Benmuki mani [9]) it 06pobsieHHA (XMapHi TeXHOJIO-
rii [6]) Bemukoro obcary indopmaiiii B peaabHOMY
maciiTabi gacy.

TakuM YnHOM, IHTEepHET CHOTOMHI ABJIAE cCOBOIO0
yHiKaJbHe cepeoBUIlle, Ae ITU(pPoBi MapKeTUHTOBL
CHCTEMU CKOPOUYIOTH BUTPATHU 3aBASKU cIernu@iiri
inTepHeT-cepemoBuiia. Kpim Toro, IHTepHeT ChHO-
rogHi moTpiben 6GisHecy TOMY, IO BiH HPOIOHYE
Hemopori komyHikarii (4G, 5G Toiro), HOBY i ome-
paTuBHY iHdopMaIlliio, 3HUKEHHS TeXHOJOTiYHUX
BUTpAT, JOCTYII JO CBITOBUX pECYPCiB.

IITBunxe 3pocTaHHA iH(pOpMAaIiHUX cHUCTEM B
Iarepueri [10] mosicHIOETBCA TaKOXK HOTO [EIeH-
TpaJisdarieo. JKoaua 3 ¢pipm He Bosomie IuTepHe-
TOM i He KOHTPOJIIOE MOro, TOMYy BUHUKAE HOBUI,
BipTyasbHUI (HAABHUU TiIBKYM B €JIEKTPOHHOMY
IIPOCTOPi) CBiT, Ae KoKHa JIoANHA a00 dipMa MoKe
JerKo cgopMmyBaTu CBi#i iH@opmamiiiauii o6pas,
JOCUTH JOKJIAJHO BiZmoOpasuTH CBOI MOKJIMBOCTI i
"Hamipu. Ila indopmania B jiueHi XBUJIMHU MOXKe
CTaTU OOCTYHHOI AK IJis HeBHOI IpPynm JIOAein,
TaK i AJIS BCBOTO CBiTYy.

Ot:xe, mepirie micre mociB IHTepHeT AK iHCTDPY-
MeHT B3aeMofii 3 indopmarnifinum mpoctopom. Came
BiH BuBiB OidHec Ha HOBHII eTan po3BuTKYy (HeTBepTa
mpomucioBa peBosorisa). Ile mamo smory, 3 omHOTO
00Ky, eKOHOMIUHMM 00’€KTaM [JOCAITH MAaKCHMAaJIb-
HOI ayamTopii cmo:kuBauiB, a 3 iHIOro OOKY, AaTH
CTIOXKMBAYAM MOXKJIMBICTH JOHECTH IO BUPOOHUKA Bi-
IoMmocrti mpo ix imguBigyasnbHi mepeBaru [11].

Hudposuit mapkeTuHr Ha piBHI OKpemoi (ip-
MU, OifOpueMcTBa CIPAMOBaHUU Ha opraHisalliro
IisITbHOCTI BimmoBimHMX ciy:K0 31 CTBOpEeHHA Opi-
€HTOBAHOTO PUHKY, AKHUIH 3aJ0BOJILHAE MOTPEeOU
HUHIIMHIX i TOTeHIiHHNX CIIOKWBaYiB.

OcHOBHI TpPWMHIUNIN HU(GPOBOTO MaPKETUHTY
BKJIIOUAIOTh HeoOxigHicTs [10] mocriiiHOr0 BUBYEH-
HA CTaHY W OAWHAMiKM PUHKY; HPUCTOCYBAHHS I0
MOro yMOB 3 ypaxyBaHHAM BUMOT i MOMKJIMBOCTE
KiHIIeBUX CIOKMBaUiB; aKTHUBHOTO BIJIMBY Ha PHU-
HOK AJs1 (DOPMYBaHHS HOTO B HEOOXiTHUX IJIA OpP-
ramisaiili HampsMax.

Knacudikamia cucrem 1mjomo BXimHoi i BuXin-
HOi iH(opmariii, AKa 3aCTOCOBYETHCA B ITU(DPOBOMY
MapKeTHuHTy, IpeAcTaBjieHa Ha puc. 1.

OckinbKy 1nu@PPOBUIT MapKeTHWHT 3aCHOBaHUI
Ha im(opMaIiliHuX TeXHOJIOTiAX, BiH mepembauae
HafABHiICTh BuUXOLy B IHTepHeT, BiAKpPUTTA callTy
migmpumeMcTBa i BipTyasbHOro MarasuHy [8], Ha-
ABHICTH CHCTEeMM VIPABIiHHA IIiAIPHUEMCTBOM,
BUKOPUCTAHHA iHTEPHET-PeKJaMU, BUKOPUCTAHHSI
MozeJell yIpaBJIiHHA BUPOOHUIITBOM.

Po6ora nupoBux MapKeTUHTOBUX CHUCTEM IIe-
penbauae BUKOPHUCTAHHS CJHIY:KO Ta iHTepHeT-Tex-
HoOJIoTi# (puc. 2), AKi malTh 3MOTY OTPUMYBaATU
MapKeTUHTOBY iH(MOpMAIifo, a TAaKOK BUKOHYBATHU
MapKeTHUHTOBi 3aBHaHHs, 3a0e3meuyBaTH IIPOCY-
BaHHA TOBapy Ha puHOK IuTepHeTy i s3mificHIOBATU
Toprosi oneparii [10].

Cuix 3asHauMTH, 10 KOKHA CIYKOa I TEXHOJIO-
risg mMae cBoi 0coGJIMBOCTI i BUKOHYE CBOI (hYHKIII.

Cray:xba xowmepIliiiHoi imdopmaiiii, abo ciy:-
6a nudposoro mapkerunry (the trade information
service), — 1me imdopmarniiinuii Mepe)KkeBUil cepaic,
[0 HAJAEThCA B Taly3i HiAOPUEMHUIIBKOI mifJb-
"ocrti. TexwuoJoria smimanoro moprainy (the blended
portal) moemuye yHKII eseKTPOHHOI TOPriBiai Ta
KJIACUYHOTO AOBimKOBOro cepricy. TexwHosorisa Top-
roBoi cuctemu abo matizamumka (the trade system,
the trading system) saBisie co6or0 BipTyaJbHY CHC-
TeMy IJIA IIPOBEJEHHs TOPrOBUX OMepaIliil y peskumi
Jiajory cIo:KuMBava # TOProBOi cucTeMu (eJIeKTpo-
HHUH MarasuH). EnxekTponHa 6ip:ka (the electronic
exchange) sBisge cobol BipTyaabHY Oip:Ky, AKa
BeJle TOPTU 3 BUKOpucTaHHAM IHTepHery. Omeparrii
KYIiBJIi-IPONa)Ky SHIiACHIOIOTHCA KOPUCTYyBauaMU
3a JOIIOMOTrOI0 a0OHEHTCHKUX CHUCTEM, BKJIOUEHUX
B Iarepuer. IIporpamu-poboru, abo GOT-mporpamu

BXOI[H BUXOAN
ABTO.MaTI/I.SOBaHl Cucremn yrpaBiiHHS
0aHKIBCBbKI CHCTEMH Hudposa MAPUEMCTBOM
A.yKII.IOHI/I MapKETHHIOBA [HTepHeT-Maiinanunku
Bipxi :D cucremMa : (Mara3uHm)
IHTepH?T—HOpTaJ'II/I InTepHEeT-MapKeTHHT
[Ipsmuit MapkeTHHT

Cepgicu [HTepHety
MepexeBa eKOHOMIKa
ComianeHi Mepexi

EnexTponHi 6ipxi
EnexTpoHHI BiTpUHH

Puc. 1. Knacugikanis cucrem momo Bxiguoi i Buxiguoi ingopmamit,
fAKa 3aCTOCOBYETHCA B MU(PPOBOMY MaPKETHHIY
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Crmyx0a KOMepITiitHOT

3MimaHuii moprain

ToproBuit MaiiTaHUUK

iH(popmarii (the blended portal)

Criyx06a nupoBoro -

MapKeTHHTY XmapHi

(the trade information Tel’q(HO?OFH EnextponHa Gipka

service) (the c oqd (the electronic
technologies)

Benuki gani
(the Big Data)

[porpamu-poboT

(the trade system, the
trading system)

(the bot, the shopping
cart program)

Puc. 2. 3acrocoByBaHi TexHoJOrii InTEepHETY B N(POBMX MAPKETHHIOBUX CHCTEMAaX

(the roBot — Bot, the shopping cart program), a
Takoxk Internet-Bot, www-bot aBasioTs coboro cie-
MiaJbHI IporpaMu, SKi BUKOHYIOTHCA aBTOMATHUUHO
abo 3a samarum asgroputrmom. IIi 6orm mpmsHaua-
IOThCSA /T BUKOHAHHA OJHOMAHITHUX i IOBTOPIO-
BaHUX 3aBJaHb i3 MAKCUMaJIbHO MOXKJIMBOIO IITBU[-
Kictro. Xmaphi Texmosorii (the cloud technologies)
IaloTh 3MOTY BUKOHYBATH XMapHi OOUYMCJIEHHS.
Texnosorii Beaukux manux (the BigData) maiorn
3mMory 3sbepiratu @ OOpPOOJATH BeIMKi 00CATUM SAK
CTPYKTYPOBaHUX, TaK i HECTPYKTYPOBAaHUX AAHUX,
cuCTeMaTU3yBaTU iX, aHaNi3yBaTU i BUABIATU €KO-
HOMiYHi 3aKOHOMipHOCTI.

3acTocyBaHHS IIUX TEeXHOJIOTiH mepeabauae pea-
JisaIfiro TakUx cTpaTeriii Mu@poBUX MapKeTHHTO-
BUX CHUCTEM, AKi mpeacTaBJieHi Ha puc. 3.

SEO (Search Engine Optimization), Content
Strategy. lla cTpareria cupsMoBaHa Ha BUDIIIeH-
HA 3aBIaHHA IIOIIYKOBOI OmTHMisalii, AKa Bpa-
XOBYy€ KOMILJIEKC 3axXOJiB MI0J0 BHYTPiNIHBOI i
30BHINTHBOI OomTHMIizaIlii Aaa TigBUINEHHA edeK-
TUBHOCTi CAWTy CTOCOBHO pe3yJbTaTiB BHIaYi iH-
dopmarrii mOMIyKOBUX CHUCTEM 3a IEBHUMM 3allu-
TaM¥U KOPUCTYBAUiB 3aA A 30iabIIeHHS MIBUIKOCTI
o0miHny iHopMmarlliero i oTpuMaHHA MaKCUMaJIbHO
JOIYCTUMOI'0 JOXOAY Bim mboro tpadikry.

Remarketing posrasggaceTbcs SIK CTpaTerisa
30iJBITTeHHA TPOJaKiB a00 HAZAHHA TOCTYT, TOOTO
1le TOBTOPHUII MapKeTHHT, CIPAMOBAHUI Ha Iep-
coHaJIi3aIlifo KOMYHiKaIlii 3 MiJIbOBOIO ayAUTOPi€EIO.

Social media — comianbui Mmexmia. Ila cTpareria
po3radjgae BUJ COIliaJIbHUX MeIiaKOMYHiKaIiil sa

momomoroio Iutepuery. CorianbHi Memia 3abesie-
YyIOTh CTBOPEHHS Ta OOMiH iH(opMaIllieio, izesamu,
iHTepecaMu uepes BipTyaJsbHi CIiJIBHOTHM Ta COIIi-
aJbHI Mepexi.

Analytics posriAagaeTbcAa He TiIBKU AK CTpaTe-
rid, ajie if K cepBic AJA aHAJiI3y MOBEAIHKU KOpUC-
TyBauiB BeOcaiiTiB i gogarkiB. Kpim Toro, BiH pos-
TIANaeTbCA AK IHCTPYMEHT iHTepHeT-MapKeTOJIOTiB
IUIA aHAJi3y I pobiT 11010 IPOCYBaHHA CAUTy.

Ha ocHOBi mpoBezeHoro aHaji3y IIPOMOHYETHCS
KJacu@ikaiia mudpoBUX MaAPKETHHTOBUX CHCTEM
(puc. 4) 3a BUZaMmU, OCHOBHUMU METOJAaMU IIOOY-
IOBU ¥ cmocobamMu B3aeMomii 3 iHGopmamifiHuMu
cucTeMaMH i MepesKaMu KOMYHiKaIriii.

Mob6inbuiit mapkerunr (the Mobile Marketing)
CIpAMOBAHO Ha iH(GoOpMyBaHHA (peKJiamMa) Ta OIHU-
TyBaHHA IIOTEHI[IMHUX KJIEHTIB 3a JOIOMOTOIO
Tese(OHHOrO MOOiNBLHOrO 3B 3Ky (TeaedoHHUX
Mepesk, MoOinbHOro IHTepHeTy, IO BKJIIOUAE CO-
miagpHiI Mepexi, meccermxepu, CMC To1110).

Bropunuuit temedomnuit mMapketunr (the
Secondary Phone Marketing) cupsmoBano Ha omu-
TyBaHHA MOOLILHUMU TejledoHamMu abo HagaHHS iH-
dopmarii eJIeKTPOHHUMU aJpecaMu TUX KJIEHTIB,
3a AKMMU paHillle TPOBOAUIACEH ITIOCTaBKa TOBapPY.

Tenepisitiuuit mapkerunr (the Television
Marketing) cborogui HabyBae HOBUX (opM i 3miii-
CHIOETHCA Uepe3 Teyie0aueHHS IIJIAXOM IIOKazy
perJaMm npaMOi BiAMOBiAI 3 HiaATBepaKEeHHAM
Ha MOOiibHI TesedoHn abo 3 BUKOPUCTAHHAM CIIe-
miaJbHUX TeJNeBi3iiHMX KOMEpI[iHHMX KaHaJiB,
Ipu3HaUeHUX TiNbKU JJid Iepefadi KoMepIiiiHoi i

Remarketing

SEO (Search Engine WSD (WebSite Development)
Optimization), Content
Strategy
Analvtics Crparerii UX (User eXperience)
Y T uudpoBuX
MApPKETHHIOBUX
cucrem Social media

Puc. 3. Crpareriii nudpoBuX MapKEeTHHIOBUX CHCTEM

Bunyck 5(28) 2021
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IndpoBi MapKeTHHIOBi cHCTeMH

/

N

TenesiziitHuit MapKeTHHT
(the television Marketing)

Mo06inbHilf MapKETHHT
(the Mobile Marketing)

Internet-mapkeTuHr
(the Internet Marketing)

Bropunamii Tenedonnumit

InTepakTUBHUI MapKETUHT
(the Interactive Marketing)

[IpsimMuii MapkeTUHT

i MapKeTHHT OnnaiHOBUI MapKETHHT
1| (the Secondary Phone (the Online marketing)

i Marketing) N

i MikpoMapKkeTiHr

| BararopinHenui (the Micromarketing)

! MapKeTHHT v

i (the MultiLevel MapKeTHHT 3a KaTaloraMu

i Marketing) (the Catalog Marketing)

(the Direct Marketing)

Puc. 4. Knacugikanis qudppoBux MapKeTHHrOBUX CHCTEM

pexaamHOI iH(popMaIiii, 03HANOMUBIIINCH i3 SKOIO,
CIOKMBaUY MO’Ke 3aMOBHUTH TOBAp 34 BUTITHUMU
IiHaMu, He BUXOOAYU 3 AOMY.

Iurepuer-mapkerurr (the Internet Marketing) —
e HaIpsaM, AKUH CTPIMKO ChOrOJHI PO3BUBAETH-
cd 3a PaxXyHOK CydYacHUX TexHoJoriii Imrepmery,
SAKi 3aCHOBaHi Ha BUKODHUCTaHHI pecypciB Mepesxi
IaTepHer i3 3acTOCyBaHHSM COIliaJIbHUX MepeK
Google+, Twitter, Instagram (momaTox mass oOMmi-
HY iH(opMariiero i BimeosamucamMm 3 ejleMeHTaAMU
cormianpHOi Mepeixi), Viber, WhatsApp (momaTox-
MeCcCeH/;Kep, AKWIl Jae 3MOTy BiAIIpaBJISATH IIOBi-
IOMJIEHHs, 3OiMiCHIOBATU BiZeo- i rosocoBi A3BiH-
KU, BUKOPUCTOBYIOUU Mepe:Ky IHTepHeT).

OnnaiinoBuii MapkeTuHr (the Online Marketing)
Ma€ CBOI CKJIAQJOBI yacTWHM, IO 3aCHOBAHi Ha BU-
KOPHCTAHHI KOMII'IOTePHUX MeperK, a caMe KoMep-
MiAHMX OHJAWHOBUX KaHAJIB i Mepe:xi InTepHeT.

MikpomMapKeTiHT BUpiNllye 3aBIaHHA MapKeTUH-
Iy Ha PiBHi OKpeMHX OpraHisalii.

IaTepakTUBHMII MapKeTHUHT (interactive
marketing) cupsimoBaHmMiT Ha pPO3B’sA3aHHA 3aAau
MapKeTUHTY CepBicHOI opramisarlii, 110 BUXOAUTH
i3 Toro, mI0 AKicTh HaNAHOI MOCJYIWM BKJIOUAE
AKiCTh B3a€MUH MiK IIPOJABIIEM 1 KJII€EHTOM.

Ipsamuit mapkerunr (the Direct Marketing)
MIPOJOB}KYE BUKOHYBaTH (GYHKIIII, IO HamaBaJu-
cA TOIIITOI0, a TaKOYK ChOTOAHI BUPIIIye 3aBIaHHSA
MAapKeTUHTY IIJIAXOM PO3CUJIKHN €JeKTPOHHOI IIO-
mitu, CMC-moBisoMIeHb, peKJaMH HOTEHI[iMHUM
CIIOKMBavaM.

Mapxerunr 3a karagoramu (catalog marketing)
3IiIICHIOETHCS 3a AOIIOMOIOI0 €JeKTPOHHUX KaTa-
JIOTiB, BUOpPAHUX KOpPHCTyBauaMu, abo HaJAEThCSI B
€JIeKTPOHHUX MarasuHax mMepesxki IHTepHerT.

IaTerpoBanuM Iigx0a0M, AKUI BUKOPUCTOBYETHCS
B cyuyacHOMYy IimpOBOMY MAapKETHHIY, € 6araTopis-
uesuit maprerunr (MultiLevel Marketing — MLM),
Tomy MLM posriiggaeTbca K KOHIIEIIA MEePEKeBO-
ro MapKeTUHTY, SKa IIOKJIMKaHA IIPOCYBAaTU TOBapHU

¥ mocJyru Bif BUPOOHMKA [0 CHOKMBaUa 3 BUKOPHC-
TaHHAM IIPAMOTO KOHTAKTY <IIiJIIPUEMCTBO — CIIOMKHU-
Bay» 3a JOIIOMOT'OI0 CYYaCHUX TEXHOJIOTIM.

BucnoBku. Bei 11i po3po6Ku moBuHHI 3abesrie-
YUTKU MOJaJibllle 3HMKEHHsS co0iBapTocTi cumcTeMm
mudpoBoro mapkeruury. Kpim Toro, 1i TexmHoJO-
rii magyTh 3MOry KOMIIaHisIM iHTerpyBaTU CUCTe-
MU YIPABIiHHS pecypcaMu eKOHOMIYHOTO 00’eKTa
B PaMKaXx JIAHI[IOJKKA IIOCTaBOK, OTPUMATHU AOCTYII
o TIaHiB Ta iHGopMAaIlii Mpo MOTOYHUN CTaH CBO-
ix mapTHepiB. 3aBIAKU I[bOMY BOHHM 3MOKYTh Kpa-
II1e IPOTHO3YBATHU CIIiIbHUIL 6isdHec i edeKTUBHIiIIIE
CTEKUTHU 34 MOIIUTOM.

Bce BuimesasHaueHe TaKOK [Ja€e 3MOTY 3pO3Y-
MiTH, IO A BeOeHHS ITU(POBOTO MAaPKETUHTY
KoMIIaHil HOBUHHI JOCATTH IIEBHOTO PiBHS BOOPSAI-
KOBaHOCTi cBOix OisHec-mporeciB. Bukopucranus
cydyacHUX iH(popMAaIifHUX TEXHOJIOTill ITPUBOIUTDL
IO 3HUKEHHS BUTPAT JUIIe B KOMIIAHiAX, Ie Po3-
TOPHYTiI cHUCTeMHU aBTOMATHU3AIlil MiAJbHOCTI eKo-
HOMiYHOTO 00’€KTA.

Taxum umHOM, po3pobJeHa Kaacudpikailis Ta
POSTIAHYTI cay:KOM ¥ cTaHmapTH HAIOTh MOXKJIU-
BiCTh PO3POOUTH KOHIIEMITiI0 moOymoBu ImppoBoi
MapKeTHHIOBOI CHUCTeMU eKOHOMIiUuHOT0o 00’eKTa.

BIBNIOrPA®IYHUIA CMUCOK:

1. Schwab K. The Fourth Industrial Revolution. Geneva : Cologny,
2017.172 p.

2. Gaikwad M., Kate P. H. E-marketing: A modern approach
of business at the door of consumer clear. International
Journal of Research in Commerce & Management. 2016.
Ne 7(9). P. 56-61.

3. Longo D. Why Strategy Must Come First in Digital Marketing.
Convenience Store News. 2016. Ne 52(5). P. 57-60.

4. Kingsnorth S. Digital marketing strategy. Philadelphia :
Group, 2016. 339 p.

5. Kotler Ph., Keller K. Marketing Management. 15th Edition.
Boston : Pearson Global Edition, 2012. 709 p.

CPI



184

KnacnuHuii npuBaTHMIA yHiBEpCUTET

6.

10.

1.

Ivanov M. Cloud-based Digital Marketing. Proceedings of
the Selected Papers of the 8th International Conference on
Monitoring, Modeling & Management of Emergent Economy.
2019. P. 395-404.

Ivanov S. Modeling Company Sales Based on the Use of
SWOT Analysis and Ishikawa Charts. Proceedings of the
Selected Papers of the 8th International Conference on
Monitoring, Modeling & Management of Emergent Economy.
2019. P. 385-394.

IBaHoB M.M. IHdpopMaLinHO-aHaMiTUYHI CMCTEMW B ynpas-
NiHHi  eKOHOMiYHMMK  ob’ekTamu.  bisHec-iHgpopm. 2013.
Ne 10(429). C. 141-145.

laniunH B.K., KamiHcbknn O.€. MOHITOPUHT XmMapHuX cep-
BiCiB, pO3ropHyTUX Yy GaratoxmapHomy cepenoBuili. Mode-
JI08aHHA ma iHgpopmayitiHi cucmemu 8 ekoHomiui. 2017.
Ne 94. C. 160-169.

IBaHoB C.M. MopgentoBaHHA KoonepauinHux 3B'A3KiB B Lnd-
poBili ekoHoMiLi. ModentogaHHs ma iHgbopmauitiHi cucmemu 8
ekoHomiyi. 2018. Ne 96. C. 108-117.

Gaikwad M., Kate P.H. E-marketing: A modern approach
of business at the door of consumer clear. International
Journal of Research in Commerce & Management. 2016.
Ne 7(9). P. 56-61.

REFERENCES:
Klaus Schwab (2017) The Fourth Industrial Revolution.
Geneva: Cologny, 172 p.
Gaikwad M., Kate P.H. (2016) E-marketing: A modern ap-
proach of business at the door of consumer clear. International
Journal of Research in Commerce & Management, no. 7(9),
pp. 56-61.

10.

1.

Longo D. (2016) Why Strategy Must Come First in Digital Mar-
keting. Convenience Store News, no. 52(5), pp. 57-60.
Kingsnorth S. (2016) Digital marketing strategy. Philadelphia:
CPI Group, 339 p.

Kotler Ph., Keller K. (2012) Marketing Management, 15th Edi-
tion. Boston: Pearson Global Edition, 709 p.

Ivanov M. (2019) Cloud-based Digital Marketing. Proceedings
of the Selected Papers of the 8th International Conference on
Monitoring, Modeling & Management of Emergent Economy,
pp. 395-404.

Ivanov S. (2019) Modeling Company Sales Based on the
Use of SWOT Analysis and Ishikawa Charts. Proceedings of
the Selected Papers of the 8th International Conference on
Monitoring, Modeling & Management of Emergent Economy,
pp. 385-394.

Ivanov M.M. (2013) Informacijno-analitychni systemy v up-
ravlinni ekonomichnymy objektamy [Information and ana-
Iytical systems in the management of economic objects].
Business-inform, vol. 10, no. 429, pp. 141-145.

Halitsyn V.K., Kaminsky O.E. (2017) Monitoryngh khmarnykh
servisiv, rozghornutykh u baghatokhmarnomu seredovyshhi
[Monitoring of cloud services deployed in a multi-cloud envi-
ronment]. Modeling and Information Systems in Economics,
no. 94, pp. 160-169.

Ivanov S.M. (2018) Modeljuvannja kooperacijnykh zvjazkiv v
cyfrovij ekonomici [Modeling of cooperative connections in the
digital economy]. Modeling and Information Systems in Eco-
nomics, no. 96, pp. 108-117.

Gaikwad M., Kate P.H. (2016) E-marketing: A modern ap-
proach of business at the door of consumer clear. International
Journal of Research in Commerce & Management, no. 7(9),
pp. 56-61.

Bunyck 5(28) 2021



